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Abstract

As Lori Pressman, former Associate Director of the MIT Technology Licensing Office once said,
“The process of getting to market is like going on a road trip without a MAP- you look for
points of interest that others have pointed out along the way.”

This presentation will discuss several points of interest that are important in nanobiotechnology
commercialization:

How do you evaluate a technology’s commercial potential?

Is forming a company the best strategy?

Resources needed to implement the business plan

How will China and India affect the future of the pharmaceutical and
biopharmaceutical industries?

How does this landscape change suggest a business strategy?
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6. Lessons learned
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